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SERVICES PROVIDED

DECIDING WHO TO REPRESENT YOU

Purchasing a property can be
a complex transaction. Having
a knowledgeable team on your
side is the best way to protect
your investment. Jag and Sandra
believe in setting a strong
foundation built on experience
and trust. We want to get you
the best value for your money.
To accomplish this goal, we do
two main things:

1) We work with you to find a
property that best suits your
needs but will also be a solid
investment that will grow in the
future. This can be a balancing
act. We will advise you of all the
positives and negatives of every
property, show you comparable
sales, and assist with getting all
the necessary documents. Our job
is to give you all the facts about
the property you choose, so you
can make an informed decision.
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2) Our negotiation skills are a key
part of our continued success
as a team. We have represented
and helped countless clients
purchase properties. We are adept
and highly skilled negotiators.
When we negotiate for clients
we feel like we are negotiating for
ourselves. We take pride in getting
you the best deal possible.

Working with Jag and Sandra ensures that you will purchase the right property
at the right price with no regrets. To ensure that our clients are kept up to date on the latest
in the Real Estate industry, we offer weekly newsletters. If you are thinking of purchasing
a home, or investment property we would be happy to meet with you. Please feel free to contact us at any

time.



YOUR RELATIONSHIP WITH US

YOUR RELATIONSHIP WITH A REAL ESTATE PROFESSIONAL

Real estate professionals have a regulatory requirement to present you with consumer information

before providing services to you.

You can work with a real estate professional in one of the following ways:

AS A CLIENT

If you are the client of a real estate professional, they
work on your behalf. The real estate professional
representing you has special legal duties to you,
including:

e Loyalty. They will act only in your best interests.

* Full Disclosure. They must tell you everything
they know that might influence your decision in a
transaction.

e Avoid conflicts of interest. They must avoid any
situation that would affect their duty to act in
your best interests.

* Confidentiality. They must not reveal your private
information without your permission, even after
your relationship ends. That includes:

e Your reasons for buying, selling or leasing
*  Your minimum/maximum price

 Any preferred terms and conditions you may
wanrtte include in a contract When you become
a client, you may be asked to sign a written
agreement setting out your, and the real estate
professional’s responsibilities.

AS A NON-CLIENT

A real estate professional who is not representing
you as a client does not owe you special legal duties:

* No loyalty. They may be representing a client
with competing interests to yours in a
transaction. They must be loyal to their client,
not you.

* No duty of full disclosure. They do not have a
duty to give you all relevant information.

 No duty to avoid conflicts. They are not acting in
your interests.

* No confidentiality. They must share any
information you tell them with their clients in a
transaction. As a non-client, a real estate
professional may give you only limited services.
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Whenever a real estate professional works with you in a real estate transaction,
whether you are their client or not, they have a responsibility to act honestly and with
reasonable care and skKill.



UNDERSTANDING WHAT IT MEANS

MARKET CONDITIONS CHARACTERISTICS IMPLICATIONS

BUYER’S MARKET - The Supply
of homes on the market exceeds
demand.

High inventory of homes. Few buyers
compared to availability. Homes on the
market longer. Prices tend to drop.

More time to look for a home.
More negotiating leverage.

SELLER’S MARKET - The number of
buyer’s wanting homes exceeds the
supply or numbers of homes on the
market.

Smaller inventory of homes. Many
buyers. Homes sell quickly. Prices
usually increase.

May have to pay more. Make decisions
quickly. Conditional offers may be
rejected.

BALANCED MARKET - The number
of homes on the market is equal to
the demand or number of buyers.

Demand equals supply. Seller accepts
reasonable offers. Homes sell within
an acceptable time period. Prices
generally stable.

More relaxed atmosphere. Reasonable
number of homes to choose from.

Jag and Sandra can provide you with current real estate market conditions and

explain their impact.



PROPERTY ACQUISITION
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PROPERTY TRANSFER TAX

LAND REGISTRATION

The amount of tax you pay is
based on the fair market value of
the land and improvements (e.g.
buildings) on the date of
registration unless you purchase
a pre-sold strata unit.

The tax is charged at a rate of:

* 1% on the first $200,000.

* 2% on the portion of the fair
market value greater than
$200,000 and up to and
including $2,000,000.

* 3% on the portion of the fair
market value greater than
$2,000,000.

For example, if the fair market
value of a property is $500,000,
the tax paid is $8,000.

If you're a foreign entity or
taxable trustee and the residential
property is located in the Greater
Vancouver Regional District, you
also pay the 15% additional
property transfer tax on the fair
market value of your proportionate
share. Your proportionate share is
the percentage of interest you are
registering on title with the Land
Title Office.

FIRST TIME HOME BUYERS’
PROGRAM

The First Time Home Buyers’
Program reduces or eliminates the
amount of property transfer tax
you pay when you purchase your
first home. If you qualify for the
program, you may be eligible for
either a full or partial exemption
from the tax.

If one or more of the purchasers
don’t qualify, only the percentage
of interest that the first time home
buyer(s) have in the property is
eligible.

To qualify for a full exemption, at
the time the property is registered
you must:

¢ be a Canadian citizen or
permanent resident.

* have lived in B.C. for 12
consecutive months immediately
before the date you register
the property or filed at least
2 income tax returns as a B.C.
resident in the last 6 years.

¢ have never owned an interest in
a principal residence anywhere
in the world at any time.

¢ have never received a first
time home buyers’ exemption
or refund.
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and the property must:

¢ Be located in B.C.

* Only be used as your principal
residence.

* Have a fair market value of:
$835,000 or less

* Be 0.5 hectares (1.24 acres)
or smaller.

You may qualify for a partial
exemption from the tax if the
property:

e Has a fair market value more
than $835,00 but less than less
than: $860,000.

e Is larger than O.5 hectares.

* Has another building on
the property other than
the principal residence.

To claim the exemption, you must
file a First-Time Home Buyers’
Property Transfer Tax Return (FIN
269) and the appropriate Land Title
forms at the Land Title Office when
you apply to register your property.

Recently | purchased my first home and Sandra was so helpful and knowledgeable. She made sure | stayed
up to date with all the available listings, customizing it to my specific needs. When we finally found ‘the
one’ she made sure that | was kept in the loop and up to date with all the real estate proceedings. It was so
helpful having Sandra there walking me through every step and making sure | got the best deal for the best

property.

- Laura George



BUYER’S ESTIMATED EXPENSES

ALL EXPENSES INVOLVED

ESTIMATED SELLING PRICE - These “up-front” expenses are payable on or before completion day
of your purchase. It is possible that you could be exempt from some
fees or some fees may be waived.

DEPOSIT UPON CONTRACT - Generally 5% of the purchase price of the property, to be held in Trust
until closing.

PROPERTY PURCHASE TAX - 1% of the first $200,000, 2% on the portion of the fair market value
greater than $200,000 and up to and including $2,000,000, and 3%
on the portion of the fair market value greater than $2,000,000.

LAWYER/NOTARY FEES - Includes your lawyer’s fees & registration of mortgage and Certificate of
Title and disbursements.

APPRAISAL FEES - Most lenders require an appraiser’s report confirming that the purchase
reflects fair market value. Depending on your down payment, some
lenders will waive this requirement.

HOUSE INSPECTION FEE - It is the buyer’s option to have a home inspection to pinpoint defects.
This is not a lending institution request.

HOUSE INSURANCE - Required by the Mortgagee as security for the loan. Strata Properties
are insured for contents and liabilities only.

SURVEY OR TITLE INSURANCE - A survey accurately depicts the location of the house and outer buildings
in relation to the property lines. Title insurance provides for no-fault
protection against title risks.

PROPERTY TAX ADJUSTMENT - Based on the “adjustment date” you may have to reimburse the Seller
for their portion of the prepaid property taxes.

GST NEW HOME REBATE - Only applicable on new housing.

MISCELLANEOUS - Move in fee, mid-month maintenance fee adjustment etc.

11

Buying my first home was a very stressful experience but Sandra made the process a lot easier. She really
listened to my needs and concerns and always attempted to answer my many questions. She was very
patient and ensured that | felt comfortable in making decisions. | wouldn’t hesitate to use Sandra again or
recommend her to friends and family.

- MS



CLOSING COSTS

WHAT FEES TO EXPECT ON CLOSING DAY

In addition to the purchase price
of the home, there are costs that
will be due on, or by, closing
day. These are fees that must be
paid for your house purchase

to be complete. Most of these
fees are in addition to, and
separate from, your mortgage
loan (although some closing
costs can be tacked onto your
mortgage). We will discuss

all of these costs in detail so
that you are fully prepared for
what to expect and can budget
accordingly. Here is an idea of
what to expect:

1) Legal fees (including

disbursements) Expect to pay
between $1000 and $1500 for a
notary or real estate lawyer, but
cost varies depending on the
extent of services provided. Due
at closing.

2) Land Transfer Tax Land Transfer
Tax varies by province and
sometimes municipality or city.
Paid by the buyer. Due at closing.
In BC Property Transfer Tax is 2%
on the portion of the fair market
value greater than $200,000 and
up to and including $2,000,000,
and 3% on the portion of the
fair market value greater than
$2,000,000. For example, a
$500,000 place would have
$8000 in tax payable upon
completion. This is an upfront cost
and cannot be mortgaged. First
time home buyers may qualify
for an exemption of this tax for
purchases at or below $500,000
and a partial exemption between
$500,000 and $525,000.
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3) Interest adjustment varies with
mortgage amount and terms.
Due at closing.

4) Property tax/pre-paid utilities
adjustments varies widely,
but often under $2,000. Due
at closing.

5) Title Insurance Around $200.
Applies to houses only. Due
by closing.

6) Estoppel certificate (for
condos only) Around $100.
Due by closing.

*These expenses are approximations only they may vary by region, and are prone to frequent changes. House inspection (optional) $450 and up.
Due at the time of application. Don’t forget to budget extra funds for expenses related to moving (moving company, utility hookups) and regular
housing costs once you own the home (utility bills, maintenance)



JAG CHAHAL

Jag, a proud Vancouver native with a
history in the construction industries,
discovered his passion for buying and
selling real estate through the inspiration
of his remarkable partner. With in-depth
knowledge of the industry, paired with an
exceptional eye for design and detail,
enables him to assess properties and
developments with precision. Jag’s
unique ability to identify the true
potential of a home helps clients make
savvy investment decisions while
strategically maximizing resale value.

With an unwavering client-first approach,
Jag consistently goes above and beyond
to deliver a seamless and rewarding real
estate experience. His expertise,
professional credentials, and dedication
to upholding the highest standards
ensure that every client receives
exceptional service and representation.
For Jag, real estate isn’t just a
profession—it’'s a commitment to helping
clients turn their dreams into reality with
confidence and success.

WHO WE ARE

A TEAM DEDICATED TO

PUTTING OUR CLIENTS FIRST

SANDRA NANAVATY

Sandra, a proud North Vancouver native
now thriving in Langley, brings a dynamic
edge to the real estate industry. With
years of experience working alongside a
powerhouse team in Vancouver’s fast-
paced market at the start of her career,
she’s grasped the intricacies of the Lower
Mainland’s diverse housing landscape.
From detached homes to townhomes and
condos—resale, pre-sale or new
development—Sandra has an innate ability
to uncover opportunities.

Having grown up on the North Shore,
working throughout Metro Vancouver, Tri-
cites and now immersed in the Fraser
Valley, Sandra has dedicated herself to
understanding and excelling in different
markets, equipping her clients with
unmatched insights. Her steady
commitment to her clients, and
unpressured approach combined with a
relentless drive to educate and invest in
her knowledge base, ensures she provides
seamless guidance and empowers her
clients to make confident, informed
decisions.

With knowledge in strata buildings, and
developments, Sandra is the go-to
professional for those seeking strategic
real estate guidance. Armed with sharp
negotiation skills and a true passion for
helping clients achieve their goals, Sandra
consistently delivers outstanding results.



OAKWYNREALTY

Why Oakwyn Realty Matters to Us

With their moto: 'WORK HARD, STAY HUMBLE" - Oakwyn is Vancouver’s fastest-growing real estate brokerage,
attracting top professionals who value a people-first approach. With a "work hard, stay humble” mindset, Oakwyn
Realtors excel through continuous learning, innovation, and unmatched service in their local markets.

Oakwyn Realty isn’'t just a brokerage—it’s a community of forward-thinking, client-focused professionals who share
our values and commitment to excellence. Here’'s why Oakwyn Realty is the perfect fit for us:

1. A Culture of Excellence & Innovation

Oakwyn is known for setting the standard
in real estate with modern marketing,
cutting-edge technology, and a
collaborative approach.

The brokerage fosters an environment of
continuous learning, ensuring we stay
ahead in market trends, negotiation
strategies, and industry developments.

2. Strong Brand & Market Presence

Oakwyn’s reputation as a top-performing
brokerage strengthens our ability to
attract serious buyers and sellers.

The company’s extensive network and
market reach allow us to provide
unparalleled exposure for our listings.

3. Unmatched Support & Resources

We have access to top-tier marketing
tools, professional development, and
brokerage support, which enhances our
ability to serve clients at the highest level.

A strong administrative and legal team
ensures every transaction is handled with
precision and professionalism.

4. Values That Align with Ours

Oakwyn is built on integrity, collaboration,
and innovation—values that align with our
commitment to providing outstanding
service.

We are surrounded by like-minded
professionals who prioritize client success
and long-term relationships over
transactions.

5. Helping Us Deliver Maximum Value

With Oakwyn'’s backing, we can provide
clients with a seamless, well-supported
experience.

The brokerage’s reputation, resources,
and expertise allow us to negotiate
effectively, market strategically, and
navigate even the most complex
transactions with confidence.

Being part of Oakwyn Realty elevates our
business, allowing us to focus on what we
do best—helping our clients achieve their
real estate goals with the highest level of

service and success.



Jag Chahal

REAL ESTATE CONSULTANT

MOBILE: 778.255.0540
EMAIL: jag.chahal@outlook.com
WEB: jagandsandra.ca

Sandra Nanavaty

PERSONAL REAL ESTATE CORPORATION

MOBILE: 778.773.2160
EMAIL: snanavaty@outlook.com
WEB: jagandsandra.ca

OAKWYNREALTY

This communication is not intended to cause or
induce breach of an existing agency agreement.




